Assess Demand 


Sample Estimates 


Example: A neighborhood restaurant in Sampletown 


Population of Sampletown 
48% married couples 
63% without children under 18 
25% eat out at least lx week 
Attract 5% of dining out couples 
Average spent per dinner out 
Estimated weekly revenue 


75,619 people 
18,149 couples 
11,433 couples 
2,858 couples 
143 couples 
$30 
$4,290 


Example: New accounting software for small businesses 


Number of U.S. businesses 
58% with revenue under $25K 
5% do accounting in-house 

Estimated annual spending on accounting software 

30% sold to in-house small businesses 

Goal - Attract 5% of in-house small businesses 


24.1 million 
13.9 million 
695 thousand 
$57 million 
$17.1 million 
$855 thousand 


The Wealth Builder’s Action Plan | © Trump University 2007 | TrumpUniversity.com/wealthplan 


1 



Estimate your number of customers 


• Begin with the basics 

-Age 

- Gender 

- Income level 

- Household status 

• Narrow down using your target market description 

- Geography 

- Customer attitudes or behaviors 

- Local demographic or socioeconomic trends 

• Use national, state, and local governmental data plus industry information 


• Focus on using sound logic, and pay attention to your math 


Assess the demand for your business: 
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